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B-to-B Program for InterCHARM, 28-31 October 2009
 
B-to-B Program is an up-to-date format of running business meetings between suppliers (exhibitors) and buyers within InterCHARM trade show, the main purpose of which is facilitating sales activity of its participants.

An exhibitor is offered a program of pre-arranged individual meetings with visitors – major buyer companies from the most developed cities of Russia: Moscow, Central region cities, Saint Petersburg, Samara, Perm, Kazan, Ufa, Yekaterinburg, Chelyabinsk, Krasnodar, Rostov on Don, Novosibirsk, etc.
Why do we propose it now?

At the difficult time of global economic recession the only way for a company to survive is to make a strict optimization of costs and to make sales, sales and even more sales! No image, no publicity, no status is so important now. Optimizing marketing budget every management will reduce all promotion costs except those that bring effective, clear and obvious results. Our proposal is right in time!
Benefits of B-to-B Program:

- the intense meeting schedule in a «face - to- face» format. 

- increase in success of each meeting due to high concentration of decision-makers and executives at one place.

- increase in chances of meeting sales objectives due to the schedule of pre-arranged sessions.

- 100% target group at one place according to particular interest and requirements of the participant*
* The target group of buyers may include different product and activity profiles according to exhibition theme (excluding state institutions).
For four days of running InterCHARM we guarantee that each participant of the B-to-B Program will get minimum 5 meetings with potential prospects depending on your product profile features.

For each program’s participant our experts will prepare, discuss and provide a schedule of pre-arranged meetings with buyer companies beforehand.

Participation in our program is your investment in future profits!

Participation Terms:

1. Please, fill in a special participant’s form below and send it to the B-to-B Program organizer zelenina@expafound.ru by the 21st of September 2009.
2. Our expert will contact you shortly to discuss program details and possible timings for meetings with buyer companies, and will continue contacting you while finding those buyers who you are interested in.

3. A week prior the show you will get a meeting schedule between you and potential partners.

4. Please note that you we will meet decision makers so we kindly ask you to be prepared for sales negotiations.

We sincerely wish you successful meetings at our trade show!
organizers of the program – Reed-SK and EXPA Foundation

This form should be returned by

21 September 2009 by e-mail to zelenina@expafound.ru  
or by fax to +7 (495) 228 70 75
B-to-B Program. Participation form 
1. Company name, city, country

2. Name of a person responsible for participation (Please, also indicate Mr/ Mrs/ Ms) 

3. Position

4. Phone/Fax

5. E-mail, www

6.  Industry and sub-industry for your company 

7.  Extensive information about your products and new releases that you will present at the show

8.  Production price range
9.  The regions \ cities of Russia you are interested in for market expansion. You may as well provide names of local companies you are interested to get in contact with
10.   Business and product profile of targeted buyer companies. Indicate also if you look for a sole representative in Russia
11.  Convenient dates and timings for meetings with buyers during the show
12.  Dates/timings that you will be unavailable during the show (in case changes need to be made) 

13.  Additional comments/ suggestions

Additionally file detailed information of your company’s portfolio (short PDF presentation, etc.)

B-to-B Program Price: min 5 meetings for the cost of 1000 euro
* All taxes are included. The cost should be paid to the show organizer according to the following scheme: 50% - no more than two weeks after applying for the program, the rest 50% - a week prior the show after getting the schedule of meetings.
Name ________________ Position ________________Signature ______________ date ___________________

	Please, send the filled in form to: 
zelenina@expafound.ru Elena Zelenina, B-to-B Program manager












